K" portfolio selection

The Client-Driven Solution
to Suitability and Profiling



Suitability & Profiling

Traditional Results

A Investor preferences and priorities are
not consideredn the recommendation

A Averaging of conflicting goals often leads to
Incorrect conclusions

A Combining suitability and profiling
creates confusionnot understanding

Traditional process produces mediocre results and
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Client-Driven Suitability & Profiling

K4 Portfolio Selection

A Captures investor preferences and measures priorities,
then matches the investor to the right portfolio

A Resolves conflicting objectivegsing a series
of simple tradeoff questions

A Promotes client understandindpy assessing
suitability and preferences separately

K4 Portfolio Selection produces
preferred results and increased revenue opportunities
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Same Goals, Different Priorities...

Your objectves establish y
important it is to you to ach

B Investment return
You would like to achieve an average

return of at least 8% per year, over time

Importance of Objectives

years, on average)

Priority: 3

Investor 1

8% return is Priority 1
39 out of 100 Importance Score

s and Pnonties

Your objectves establish your expectations for your portfolio across four mvestment a

important it is to you to achieve each of the four objectives relative to each other.

B Investment return

e to achieve an averags
retumn of at least 8% per year, over time

Importance of Objectives

You would like to Emit the probability of a

one-year period (3bout once every 11
years, on average)

Priority: 1

Investor 2

8% return is Priority 3
11 out of 100 Importance Score



Balanced
Growth
IS the best fit
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